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PAKELO
MISSION

Engineering and
manufacturing high
technology lubricants
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l% Private-Owned Company
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PAKELO
IN THE WORLD

Pakelo Lubricants are exported in more
than 40 countries around the world
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CERTIFICATIONS
AND STANDARDS
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Verband der
Automobilindustrie
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FIELD OF
APPLICATIONS

@

MOTORCYCLES AUTOMOTIVE HEAVY DUTY MARINE EARTH MOVING & INDUSTRIAL &
VEHICLES AGRICULTURE FOODGRADE
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6 STRONG

P O I N TS @%‘7 Outstanding Technology

=

]‘ Internal laboratory and R&D

_:oﬂ‘m Technical Training and Commercial Coaching

Dakelo

@ Face to face Customers Relationship

'{@ Customizations

'@- Problem Solving
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OUTSTANDING
TECHNOLOGY

® Use of the best base oils and additives on the market
to fulfil and overcome the latest OEM specifications.

Chevron
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® Just-in-time management
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INTERNAL LABORATORY

AND R&D

Pakelo LAB represents the brain of the company.

pakelo Iabh

ANALYSIS

A dedicated team is constantly working to improve new formulas and
optimize production processes. It also take care of the whole control of
fluids, both raw materials, finished products and oils in service.
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RESEARCH TECHNICAL
& DEVELOPMENT ASSISTANCE

SPECIALISED
CONSULTING SERVICES
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" TECHNICAL TRAINING &

‘ w3 COMMERCIAL COACHING




FACE TO FACE CUSTOMERS
4 RELATIONSHIP

We are able to maintain a close
relationship with our dealers.
We treat our them as partners,
showing them that they are
important members of the
Pakelo team.
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PROBLEM 2003 ;?ESX-IB?—T?L\IDING 2017 EgI{APETIZIONE

SOLVING
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6 CUSTOMIZATIONS

ﬂ Listening to the market needs

—g Backward study and planning

—g Ad hoc production
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OEM FIRST
FILL
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FILL
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SERVICE

for OEMs as genuine parts
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SERVICE
FILL
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RACING
INVOLVEMENT
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RACING WITH FERRARI




Risi Competizione
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RACING WITH FERRARI







LTI

VIVALDI

DAL 1970
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